ANNUAL GIVING AT EXETER

THE 1781 SOCIETY

Named in honor of the year in which Phillips Exeter Academy
was founded, The 1781 Society recognizes donors who
contribute $1,781 or more during the fiscal year. The Academy
appreciates gifts of all sizes, but leadership-level gifts are critical
to Exeter’s fund-raising success.

The 1781 Society is comprised of six gift clubs:

e John Phillips Associate
$100,000 and up

e Daniel Webster Associate
$50,000 to $99,999

e Jeremiah Smith Associate
$25,000 - $49,999

e Lewis Perry Associate
$10,000 - $24,999

e William Saltonstall Associate
$5,000 - $9,999

e Hamilton Bissell Associate
$1,781 - $4,999

For the past several years, top prospects have been culled from the
mainstream Annual Giving Fund solicitation process and given
special attention by The 1781 Committee. This committee works
to stimulate leadership giving; to motivate current leadership
donors to increase their level of support; and to provide a means
for cultivating and recognizing top prospects. The 1781
Committee consists of Class Agents, Class Presidents, current and
former Trustees who serve under the leadership of Chairs.

Alumni/ae solicited by the Committee will not appear in regular
Class Agent mailings. Class Agents will be provided with the
names of any classmates who fall into this category. In the fall
and spring, the Chairs will send solicitation letters to top
prospects asking them to consider a leadership gift and stressing
the importance of leadership giving to Exeter.

Class Agents — though not directly soliciting members of The
1781 Society for a contribution — are encouraged to be involved
in the process. Acknowledgments and endorsements of
leadership solicitations are helpful. Notes, telephone calls and
email messages of thanks are also appreciated.
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THE 1781 COMMITTEE

CHAIRS
Grif Johnson ’68
Laurisa Shappell Schutt *88

COMMITTEE
Jim Yocum ’44
Peck Jennings ’45
Bronson Binger 48
Ralph Jones 48
Pat Stranahan ’48
Dave Baker '50
Ricardo Mestres *51
Larry Coburn ’52
Bill Dakin '53
Jerry Pyle 55
Lang Cook ’56
Davis Robinson ’57
Barry Bosak ’58
Dan Hogan 61
Ted Leary '62
Dan Freudenberger "63
Jim Rogers 63
Lew Lane "66
Rick Smith 66
Jay Riley "66
John Cosentino *67
Chuck Goldberg *67
Steve Lane 68
Deke Welles *70
George Kalikman ’71
Bill Rawson "71
Alan Jones 72
Rob Kenet *73
Tony Downer *75
Emily Barr ’76
Kirk Stambler *76
Claire Whelan *77
Jenny Young du Pont "78
Cory Edelman Moss ’78
Tex Elkin ’78
Ted Dardani "80
Jane Mattoon ’80
Paul Therrien 80
Charlie Bitzer "81
Peter Williams *81
Deb D'Arcangelo ’82
Jay Kern ’82
Eiichiro Kuwana 82
Stephen Reily *82
Chris Fuller "85
John Fuller *86
Jim Bankoff "87
Brad Gibbs ’88
Mark Quinlan *90
Ira Wolfson "90
Alex Berkett "93
Margaret Hartigan "93
Meg Dimeling *98
David Roman ’00
Emily Fincke "03

EX-OFFICIO
Chuck Harris "69
President of Trustees

Jonathan Bean "81
National Alumni/ae Chair
Annual Giving Fund

Monica Shelton Reusch 77
President
Alumni/ae Association










COMMUNICATION

SOLICITATIONS

Class Agents are responsible for sending solicitations to their classmates during the fiscal year campaign;
these solicitations usually take the form of mail or e-mail. An Annual Fund staff member will gather your
Class Agents on a conference call to discuss the strategy of outreach to your classmates. If there is more
than one Class Agent, you will also determine how to divide your class amongst the group. Conference
calls will be arranged periodically throughout the fiscal year in order to communicate progress and
discuss upcoming outreach to classmates.

COMMON THEMES FOR PERSONAL NOTES

Nostalgia
Remember when . . .

Budget Argument
In reality, we were all scholarship students, as tuition and fees cover only about half the
cost of an Exeter education.

Please refer to the AG white paper (section 1, The **Case™ for Annual Giving) for other creative
ideas for your personal notes to classmates.

NOTES OF THANKS

One of the most important responsibilities of a Class Agent is thanking donors for their gifts and pledges.
Although all donors receive an acknowledgment from the Academy, thank you notes from agents have
a long-term effect on consistent giving. Phillips Exeter Academy note cards and stationery are available
upon request. Please contact the Annual Giving Office at 1-800-828-4325 ext. 3473 or
annualgiving@exeter.edu.

® TELEPHONE

The phone campaign is an essential component of a successful effort in the Annual Giving Fund
campaign. We can help you arrange conference calls with co-Class Agents to discuss assignments and
arrangements.

TELEPHONE SOLICITATIONS

BEFORE THE CALL:

) Familiarize yourself with information about your classmates on VOR. Pay particular
attention to giving history as a basis for determining a specific ask amount.

You and your classmates share a similar Exeter experience. Be prepared to explain your reasons
for supporting the Academy.
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COMMUNICATION (cont.)

DURING THE CALL:

) State the purpose of the call and conduct the solicitation first, even with friends — then
socialize. The call will be easier and more enjoyable.

J Encourage the use of credit cards. Exeter accepts Visa, MasterCard, American Express,
and Discover. Record the card type, account number, expiration date, security
code, the amount of the gift, and the name of your classmate as it appears on the
card, as well as the gift designation (Annual Giving, or another fund).

AFTER THE CALL:

) Please immediately alert the Annual Giving Office, 1-800-828-4325 ext. 3473, when a
classmate makes a commitment (gift or pledge) over the telephone so we can send an
acknowledgment to the donor as soon as possible. Also, please convey any other
pertinent comments/information shared by classmates.

3 Send a written or electronic note of thanks.

CALLING CARDS

Exeter will provide a PAETEC calling card to class agents making calls for campaign purposes. To
request a card, please contact the Annual Giving Office at 1-800-828-4325 ext. 3473, or
annualgiving@exeter.edu.

PLEASE NOTE: Do not use your calling card to call the Academy. It is much more cost-effective to
use our toll-free number: 1-800-828-4325 Ext. 3473.

You may find it difficult to reach some classmates by telephone. But don’t despair when confronted with
an answering machine or messaging service. A thoughtful message can be just as effective as a live
conversation. Be sure to state your name and the purpose of your call, and then offer to call back at a
later time.

th PHONATHONS

Phonathons are an integral part of the campaign. During the fall and spring, Exeter phonathons will be
held across the country. A complete schedule is located in Section 2 — Campaign Timeline.

As a Class Agent, you should attend phonathons in your area, AND recruit classmates to attend
phonathons in their areas. Your recruitment of classmates to attend each phonathon will impact your
class numbers in a very positive way, saving you time and effort.

A few classes have divided phonathon recruitment equally among Class Agents, with each agent
recruiting classmates to attend phonathons in one or two locations. This method worked quite well. If
your class would like to try this approach, the Annual Giving Office is available to assist with
coordination. We also have geographic lists of your classmates in each location. To obtain a copy, please
contact us at least two weeks prior to the scheduled phonathon.
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COMMUNICATION (cont.)

VIRTUAL PHONATHONS

A virtual phonathon is a phonathon conducted by classmates on the same evening from their own location
rather than from one common location. It can take place in the evening over a one to three-day period,
which will allow the callers to choose the day and time that best suits their schedules. The phonathon is
arranged via conference call where the callers discuss strategy and assignments.

This is a great way to bring together several classmates as a team for an evening of calling. It enables a
class to involve more classmates with their fundraising efforts, especially those who may not otherwise be
able to participate in a regional phonathon.

Interested in trying a virtual phonathon with your class?? Call the Annual Giving Office and we will help
make it happen.

STUDENT PHONATHONS

For the past six years, the Annual Giving Office has hired current day students to make calls for Exeter
during school holiday breaks. So far, 251 students have participated in contacting 3,870 donors, leaving
21,519 messages, and raising $670,134 for the Annual Fund! The student phonathon is a wonderful
opportunity for alumni/ae and students to connect, and both have found the experience very rewarding.
The Annual Giving Office is extremely proud of the accomplishments of the student callers and, given the
program’s tremendous success, anticipates these phonathons will continue to be an integral part of the
fundraising campaign. For more information about our student phonathon program, feel free to contact
the Annual Giving Office.

@DCONNECTATHON

College age Exonians play an essential role in Exeter's future, especially when it comes to participation in
the Annual Giving Fund!

Last April, Exonians from the classes 2004 to 2007 in the Boston area were invited to participate in the
first annual "connectathon”. The connectathon was held at Harvard University during a later time in the
evening than a regional phonathon; the change in time accommodated a college schedule as well as gave
access to free cell phone minutes. Using their cell phones and laptops, young alumni/ae made calls, sent
text messages and emailed classmates on behalf of Exeter's Annual Giving Fund.

The event was a great way to re-connect with classmates, hear updates from the Academy, and help
ensure Exeter maintains the highest caliber educational experience for current and future Exonians. Our
next connectathon is planned for April 2009 in Boston.
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COMMUNICATION (cont.)

“B E-MAIL

Increasingly, volunteers are communicating with one another by e-mail — to coordinate with co-Class
Agents, to recruit classmates to attend phonathons, to solicit classmates for gifts to the Annual Giving
Fund, and even to thank classmates for their contributions. Your classmates’ e-mail addresses are
available through the Online Directory. Please help us keep this list up-to-date and growing by updating
your record online at http://phillips.exeter.edu (and encouraging your classmates to do the same).

We request that all volunteers register for an “@alum.exeter.edu” Email Forwarding Address. This
service demonstrates your school spirit and helps the school and your classmates seamlessly keep in touch
with you when you change your e-mail address.

E ExieNet (http://phillips.exeter.edu)

ExieNet, Exeter’s online tools and services for alumni/ae, provides tools and information to keep you and
your classmates connected to the school, as well as each other. We ask that you, as a volunteer, use and
promote these online resources.

If you haven’t registered yet, please do so. Registration requires only four simple steps. Go to
http://phillips.exeter.edu and click on the registration link.

Please be sure to sign up for the Exeter’s e-mail forwarding service. Because you are a volunteer, we post
your name on the class website with a link to your e-mail address.
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